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Make it Easy
for Buyers to
Say Yes & |
Close Deals - §
Faster N

Organize, Share and Analyze everything
your buyers and sellers need to close

deals quickly using our Digital Sales
Rooms

BOOK A DEMO TAKE A TOUR

TRUSTED BY

»

Digital Sales Rooms are the only way to
truly enable your buyers

One link
manages it
all

Marketing content +

sales content + mutual
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action plans all

available from one link.

The B2B sales process
is difficult and time
consuming. Managing
content creation and
distribution, Zoom
meetings, and Q&A
between 2-20 buyers

and influencers is hard.

Enable.us streamlines
this entire process,
allowing you to manage
it from one unified

digital sales room.

Save sellers
time with one

source of
truth

Sellers spend up to 25
hours finding
content...every month.
Content sprawl is real,
making managing and
finding the right
content a daily time

suck.

One place finally has
everything sellers and
buyers need to close
deals quickly.

Create a plan

Instantly add the
element of

tranecnavranmrta all vAne

https://www.enable.us

Buyer and Seller Enablement Platform To Close Deals Quickly

Wiy Cussomers ‘Sales Room for Tim and Team

38 Customer References Contact: James Spnghett

How

2
e
01 R
il
B
=]

st st Anser

[Glimpse + [) Referenceable

Cortmer S et YT —
prsm———

2y Questions and Answers

© e
a— =)

Soles Training

[ ] oana

‘SmpleTexting Product Tour Agoregate anahtics. Onbioarding - Truce Sales Traiing. HalfPenay Fist Demo. Q
ana

T - e - e - e e ®

O infoSec 2 B8 —

Review all information and security documents

O  Legal Review +2 8 _
Review all legal documentation necessary to astahlich nartnarshin &
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Fully execute Enable.us agreement

sales processes with

O J Jeff Williams

» o
O Go-Live!
Hand off to Customer Success for onboard K Kate Adams ®
J s Sabih Khan 3

[J Vvalue Assessment

Add description O T Tim Cook -

mutual action plans.

Assign tasks and dates
enable.us

so everyone knows

exactly what needs to

be done at every turn.

Keep your deals on- -

,,,,,,,

time, every time.

Give your
champions
everything
they need to
sell your deal

Dozens of emails,
meetings, phone calls,
and documents make it
difficult for your

champion to
coordinate with their

evaluation team.

Digital sales rooms
streamline this entire
process from one

single link.

Monitor

prospect

engagement

in real-time gy

Enable tracks all sales Apple B |
room activity, alerting ey

sales in real-time so
they know exactly how
to navigate the sale.

https://www.enable.us
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Insights highlight _—a

content engagement o
and effectiveness o

across all digital sales

rooms, to help sales

find what's engaging

buyers the most and to

help marketers create

more of what works.

Maximize
your
customer's
voice -

m for Tim and Team
a#  Customer References for Tim and Tear

The more successful
you are at generating Bt orveenciren
leads, the greater the

strain on your

customer references.

Enable captures

customer reference

videos and e @ — o

testimonials so you can | : -

distribute via your . L=

digital sales rooms ‘ o Q
without having to

coordinate multiple

calls for each deal.

Ready to See How Digital Sales
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Rooms Speed Up Sales Cycles?

Enter your email below and we'll send you a sales room to

experience firsthand

ENTER EMAIL

"Enable.us solves our lack of data issue
on how sellers use content across our
deals. Before Enable, we had no insight
into how our content was being used by
sales and we were relying solely on sales
sentiment. Enable reframes the
conversations | have with my Revenue
Leaders to use data and put a, “why”
behind our production efforts.”

Cece Lee
. @ TALVIEW
VP of Marketing

Ready to
transform your
sales cycle?

Mutual Action Plan x

Stay customer-focused, not just sales- o )
focused. MAPs and Digital Sales Rooms o :

close 3x faster than traditional sales

processes.

BOOK DEMO
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Why Enable.us
Resources Hub
Blog
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Careers
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PRODUCTS

Home

Content Management
Mutual Action Plans
Digital Sales Rooms

Reference Management

LEGAL

Privacy Policy
User Agreement
Security

About Us
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