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Client Expectations Builder

Set the tone for a successful relationship

Create a fully personalized piece that expresses your commitment and helps

new clients understand the nature of a successful advisor-client relationship.

Go now
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ADVISORS
Jane C. Smith. CFP*

Prepared for:

Mr. and Ms. John and Jane Doe

How to get the most value out of your
advisor relationship

Here are some practical tips to consider as YOLU :.'ZIIZZ'II__:EI'E vour newvy relat i]":.‘l"lf!.il

PRACTICAL QUESTIONS TO ASK

= What services do your provige? = Ahen will yvou contact me?

* What can | expect from you? *  How often do we reviesw my portiolio
and performance?

o Howw aften will wae maat?

* What are you compansatad? ®  How ofien do we review ogress

Best practices guide and sample

Practical tips and sample output help you create
compelling, convincing, targeted client communications.

A Guide . Sample
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